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Communicating in Buddha-nature the Interrelationship

between Essence of Chan and Negotiation Techniques

Abstract

This paper researches on Master Shen-yen’s discourse of “Communicating in
Buddha-nature” and the four-step illustration about applying Chan to communication
of Dharma Drum Mountain (DDM). It also provides comparison between topics
mentioned above and negotiation techniques taught in Columbia and Harvard Law
School. According to Getting to yes with yourself: and other worthy opponents and
Ask for More: 10 Questions to Negotiate Anything, the key and most challenging
issue of negotiation is intrapersonal-communication. By employing practice of Chan
and four-stage self-transformation, Master Shen-yen and DDM guide meditators to
look inside oneself with awareness and contemplation, which can enhance
intrapersonal-communication. The core teaching on communication by Master
Shen-yen is “No-self” (Buddha-nature or emptiness), which is its most distinguished
difference to negotiation techniques. Finally, this paper further analyzes theoretical

modules of the essence of Chan and negotiation techniques as circle and line patterns
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